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CoBpeMeHHble MHCTPYMEHTbl KOMMYHUKAaLUK
ANA NPOABUXKEHUS POCCUMICKUX 6peHaoB

P.K. KpaitneBa, [.C. MoaropHoBa
®uHaHCcoBbIV YyHMBepcuTeT, MockBa, Poccus

AHHOTALUMUA
B coBpeMeHHOM MuMpe 0TeYeCcTBEHHbIE NPeanpUHMMATENN CTPOST CBOM BM3HEC C MOMOLLbI0 COLMANbHBIX CeTel. B pexu-
Me M3019UMN NPUOPUTETHBIM CNOCOHOOM B3aMMOAENCTBUS U MPOABUXKEHUS CTaN event-MapKeTUHT, CNOCOOHbIN NMOBbICUTb
y3HaBaeMocCTb bpeHaa, chopMMpPOBaTL JTIOSTIBHOCTb AYAUTOPUM C MOMOLLbIO LWOY, cobbITUS. CeroaHs, B yC/10BMSAX BO3BpaTa
OpraHu3aLmMit B NPUBbIYHBIA PeXUM paboTbl opnaiiH, GMpMbl MOTYT MCMOJIb30BaTb YCMELHbIMA OMbIT MPUMEHEHMUS LMPPOBbIX
MoZLener KOMMYHUKaLMI, COBMELLAst ero C TPaguLMOHHBIM. [1ns 3TOoro MM HeobxoaMMOo NpoaHaNM3MpPoBaThb YCMeLHbIe METo-
[bl MTPOABWXKEHUS B NAHLEMMIAHBIE oAbl YTOObI ONpeaenuTb NPeanoyYTeEHUS ayanuTopuKn 1 BbIOpaTb HaNnpaBAeHUS U KaHasbl
KOMMYHMKaLMI. B ctaTbe paccMoTpeHbl 0cO6EHHOCTM NpoaBmkeHus bpeHaoB fashion-MHAYCTpUK B yCIOBUAX COKPALLEHUS
digital-kaHanos koMMyHukaumumn B Poccumn B 2022 ., B ToM ymcne Instagram®, Facebook*. OnucaHo BansHue cobbiTUIMHOTO
MapKeTMHra M NoKa3aHa ero pob B MHAYCTPUM MOLbl HA GOPMMPOBaHUE IOSNTBHOCTM ayaUTOpUKN K BpeHaMm, npeacraBneHa
CTAaTUCTUKA, HaMeYeHbl NyTU 3DHEKTUBHOIO UCMONb30BAHMS event-MapKeTHHra.
ﬂpUMeanue: 3HaKOM «*» 0003HayeHbl pecypchbl, NpuHagnexawme Meta (npmsHaHa B PO 3KCTpEMl/ICTCKOlZ opraHmsaumeH, €€ AeATeNIbHOCTb 3anpeLieHa
Ha TeppuTopumn PO).
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NOSNBHOCTb K BpeHay
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ABSTRACT

In the modern world, domestic entrepreneurs build their business using social networks. Especially during the Covid-lockdown event
marketing became a priority way of interaction and promotion, which can increase brand awareness and audience engagement
and reassure brand loyalty through emotions evoked with shows and events. Today, as organizations return back offline work mode,
companies should use the successful experience of employing digital communication models, combining them with traditional ones.
Firms need to analyze successful promotional practices used during the of pandemic 2020-2021 to understand which directions

and channels of communication to choose and determine the preferences of the audience. The article discusses the features of
promoting brands in the fashion industry in the context of the reduction of digital communication channels, including Instagram®,
Facebook™ (banned in Russia in 2022). The influence of event marketing on the formation of audience loyalty to brands is described.
The statistics of the decrease of social networks influence (Instagram®, Facebook®) are presented. The ways of effective use of
event marketing are outlined in the article and the role of event marketing in the fashion industry is shown.

Note: The “»»sign indicates resources belonging to Meta (recognized as an extremist organization in the Russian Federation, its activities are prohibited
on the territory of the Russian Federation).
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BBEOEHWUE

COOBITUITHBI MapKeTHHT (event-MapKeTUHT) — 9TO
OIIVH 13 CITOCOOOB TIOBBITIIEHMSI Y3HABAEMOCTH OpeH-
[1a, peayIN3YIOUIMIACS 3a CUeT IPOBeAeHMsI Clielalb-
HbIX MePOIPUSITUIA [ BHINIOJTHEHSI TIOCTaBI€HHOM
3a7auy — MOBBIIIEHNS] Y3HABAEMOCTM OpeH/Ia Wi
(bopmupoBaHus J0SIAbHOCTHU. Event-MapKeTUHT
aKTUBHO 3aJIeJiCTBYeTCsI B peKjiaMe B MUpe MOJIbl
B KaueCcTBe MeTOoia MPOABVLKEHMSI, TO3BOJISIONIET0
3a7aTb MOJIHbIE€ TPEHbI, TOBLICUTD JIOSIIbHOCTD
ayouTOPUM K Onlpee/ieHHOM Mapke MU JIUIHO-
ctu. Hanbosnee nmomnynsipHsiM cobbiTveM B fashion-
MHIYCTPUY SIBJISIIOTCS meduie 1 MOAHbIe TTOKa3bl.
Taxoke 9TO MOKET ObITh CIIEIMATbHBIN ITPOEKT — KaK
COIManbHBIN, TaK U KOMMepueckuii. Ho, Tak nan
MHaye, Tpe3eHTalsI HOBOI KOJJIEKIIUM OCTaHeTCSI
OCHOBHBIM MEPONPUSITEM B XOA € MPOABMKEHUS
6peHmoB omexabl [1-3].

CyliecTByeT MHOXECTBO OTIpefie/ieHNl event-
MapkeTuHra. Tak, o MmHeHuio M. Hamgkuba,— 310
COBOKYITHOCTb CPEJICTB M CIIOCOO0B 3a6yiaroBpe-
MEHHOTI'O IIPUTOTOBJIEHMS CIIelMaJIbHOI'O COOBI-
THsI, KOTOpPOe BK/II0UYaeT B cebs: mIaHupOBaHNe,
pa3zpaboTKy KOMMYHMKAILIMOHHOM M CIOXKETHO
JIMHUU, OTIpeieJIeHNe U pacIipeesieHe O1oIKeTa,
KOMaHIHYI0 paboTy mpu MOArOTOBKE (B TOM UM-
csie ¢ event-areHTCTBaMI), a TaKKe MPOABUKEHYE
MpOeKTa Ha OIpeie/ieHHOM KOMMYHUKAIIMOHHOM
MIPOCTPAHCTBe [4].

I.A. IlleBUEHKO CUUTAET, UTO COOBITUIHBII Map-
KeTUHT — 3TO lieJieHarpaB/ieHHbIe TeiiCTBMUSI, I10-
CpeiCTBOM KOTOPBIX KOMITAHUS CTPEMUTCS CO31aTh
" YKPENUTh CBOI UMUK, TMYHBIA GPEH, 3a cUeT
CaMOOPraHM3YIOUIMXCS MepOTIPUSITUIA IJ1S oTipeie-
JIEHHOI1 L1e/IeBOM ayaUTOPUN, UCIIOIb3YSI IIPU 3TOM
pasnuyHbie GopMbl MapKeTHHra [5].

CYIITHOCTb COOBITMITHOTO MapKETHHTa TAKKe pac-
CMaTpUBAeTCs B paboTe aMepPUKAHCKIX YYeHbIX B 00-
JIaCTV MEeXKAYHAapOLHOro 613Heca ¥ SKOHOMUKM [6—8].

[TpakTuuecKky Bce omnpeneneHus nepuHnIun
«event marketing» 6a3MpyOTCS Ha MOJATOTOBKE
¥ IPOBeAeHMUM MepONPUITHS, B paMKax KOTOPOTO
(bakTHIECKMM CITOCOOOM ITPOABISKEHNS BICTYIIAET
COOBITHE C €0 KpeaTUBHOJ KOHLemnIei. [Ipy sTtom
COOBITMIAHBIV MapKETUHT HalleJIeH Ha OIpeeieHHYI0
ayIUTOPHIO U TIpeIionaraeT akTMBHOe BOBIeUeHye
yejioBeKa B MPOIlecc — T.e. BbIOpaHHAs TPyIIa Jifo-
Jlelt TpOXOAUT MyTh OT HauaJia 0 KOHIIA B paMKax
COOBITHSI, TIe OHY B3aMMOJEIMCTBYIOT C Pa3IMYHbIMMU
9JIeMeHTaMM, KOHIEIMIUSIMHM B paMKax crioco6a
MpoABIDKeHNSI. B TaHHOM C/Tydae ayauTOpus MOKeT
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JIy4Ille 3aTIOMHUTb PeKiaMHoe yin PR-coob1eHe
B CBSI3U C 3aJIeJiCTBOBaHME€M OPraHOB UyBCTB, 3MO-
uuii [9, 10].

CnemyeT BbIIEINTD DAL 384249, IIPUCYIINX COObI-
TUITHOMY MapKeTUHTY:

« TIOBBIIIIEHVE Y3HABAEMOCTY OpeHIa 1 JIOSTTbHOCTh
K HEMY CO CTOPOHBI 11e/IeBOI ayAUTOPUN;

« (hopmupoBaHye UMIKA OPeHIa;

 TIpMBJIEUEHNE BHYMMAHMS MMOTEHIMATbHbBIX KN~
€HTOB K 00BbEKTY peKJIaMMPOBaHNMsI HA MEPOIIPUSITUN;

 MPOJBVSKEHVE KOMITAHUU U ee TTO3UIIMOHUPOBA-
HMe Ha pbiHKe [11-13].

C Hauasom naHgemuu, B 2020 r., event-MapKeTUHT
1 oIaitH-MepOIpUSITHS GbITM 3aIIpelleHbl B CUITY
BBeJIEHHBIX OTPaHMYeHNIi B TeUeHMe O/ITOr0 BpeMeH!
U nepel B 1mdpoBoii popmart. Torma cOOBITHUITHBI
MapKeTUHT aganTuposajcs rof digital-cpemy: MHorMe
KoHpepeH1un, fashion-mokassl, BEITYCKHbIE ITPOBO-
IATNCH B OHJIATH-(opMaTe ¢ TOMOIIIbIO TUIAT(GOPM
Zoom, Skype, Microsoft Teams [14]. B 910 Bpemst 06beM
MpUOBLIM event-MapKeTHHIa CHU3WIICS Ha 38% — o
129 mutpp, py6., a 2021 1. cTas aganTaliOHHOM ITepy-
OJIOM JJI51 ITAaHHOTO CerMeHTa PEeKJIaMHOTO U MapKe-
TUHTOBOTO PHIHKOB, ITOSIBUJTICh TMOPYVIHbBIE (OPMATHI,
HaripuMep, OHJIaliH-MepOIIpUsSITISI, KOH(pepeHITMN
B Zoom 1 Skype, ITpy 3TOM BbIPyUYKa CMOTI/IA JOCTUYb
182 mupm py6., (Ha 40% 60sbIIIEe, UEM B TIPEIBITYIIIEM
romy)'.

Anena Kpemep, Butie-nipe3ugeHT AKAP 1 ujieH co-
BeTa PAMY, yIipaB/isiouii mapTHep MapKeTUHIOBOTO
arenTtcrBa DPG Russia, B 2022 T. cliporHO3upoBaia
pOCT event-MapKeTIHTa TTOYTU B iBa pasa (110 CpaBHe-
HMIO C TIPOIIJIBIM IOZIoM). IIpy 3TOM CTOUT OTMETUTh
3aIpocC Ha MpoBefeHNe Oe/I0OBbIX MepOIPUSITUIL —
KoHpepeH1IMi1, 013HeC-BCTpeY, IEKTOPMEB U T.1I.

OTmMeHa KOBUAHBIX OTpaHUYEHUI, 3apeT
digital-kananoB kKoMmMyHuKauuu Instagram*
u Facebook™ 1 c10KHOCTY ¢ JOBeAeHMEM KOMMY-
HUKAIIMOHHOTO COOOTIEHMSI /IO 11e/IeBOI ayauTOPUN
CTI0COOCTBOBAJIM TOMY, UTO COOBITMITHBIN MapKETUHT
BHOBbB CTaJI BOCTpe60BaHHbIM, 0cO6eHHO B fashion-
unmyctpun. [lo maHHBIM McceqoBanust Mediascope
nns usnauust PBK, ponb Instagram™ 3HaunTenbHO
CHU3MJIACh HA CJIENYIONINIA JeHb TToc/ie GJIOKMPOB-
KU, a Be[IyIei colmanbHoi ceThio cTasn Telegram,
e YMCIIO MTOb30BaTeNel YBeIMIMIoCh ¢ 35,7 mo
40,9 MuiH yes. 3a OIMH JeHb [15-17].

! URL: https://www.aventri.com/strategy/event-marketing-
strategy

2 URL: https://trends.rbc.ru/trends/industry/640a17dd9a79473
fd2dadd50 (mata o6painenusi: 10.06.2023).
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PE3YJIbTATbl UCCJIELOBAHUA

B xome usyuenus 3¢pGHeKTMBHbBIX CIIOCO60B MPOIBU-
SKeHMsI ObII IIPOBEIEH OIpocC Ha Temy: «CoBpeMeH-
Hble MHCTPYMEHTbI KOMMYHMKALIUH [IJIsI TPOIBIUsKe-
HUSI POCCUICKMX OPEHIOB B KPU3UCHBIX YCIOBUSIX».

Bri6opka ucciemnoBanmsi: MockBa 1 MOCKOBCKast
006/1aCTh; MOJIOAEKD B Bo3pacTe OT 18 mo 25 nerT;
MpeBaMpylolee KOMM4eCcTBO OMPOIIeHHBIX — CTY-
IeHTHI, MMeoIle OTHOoLIeHne/MHTepec K fashion-
UHIYCTPUN U SIBJISIIONIMECST aKTUBHBIMU ITOJIb30Ba-
Tensimu coiiceteit [8]. Cpenyt onmpoleHHbIX 6bLI0
80% >xeH1yH 1 20% My>KUlMH; B OCHOBHOM — OT 18
0o 21 roga (81,7%). OCHOBHO BUT, AeSITEIbHOCTU
PEeCIIOHIEHTOB — yueba B YHMBEPCUTETE/KOJIIeIsKe
(93,1%), uacTh M3 HUX COBMEIAIOT yuedy ¢ paboToit
(24% BCex ompolleHHbIX) (puc. 1).

Coxparenue digital-kaHa/0B KOMMYHMKAIUH OT-
pasmMIoCch Ha MeIMAIIOTPeOIeHUM MOIOIOM ayIuTO-

pun, Tak 78,9% ompoIlleHHbIX CTaIM pexke 3aX0IUTh
B 3a0JI0KMpOBaHHbIe POCKOMHA30pOM COLMaTIbHbIE
cetu Instagram™ u Facebook* (puc. 2).

B KauecTBe OQHOI 13 MPUYMH TaKOTO MeauaIio-
BeIeHVsI MOXKHO OTMEeTUTDb HexkeJlaHMe MOJIOAEXI
COBepIIaTh MHOTO3TAITHbIE AECTBUS AJIsSI BXOma
Ha 3a0/I0KMpoBaHHbIe T1aT@opMbl. Hambonee Bo-
CTpeb0BaHHOJ MIaTOOPMOTi-3aMeHUTENIeM CTall,
10 MHEHMIO OOIBIIMHCTBA PECIIOHAEHTOB, Teer-
pamm — 85,1%, atdopmy VK ripenmounraior 14,9%
OIIPOIIEHHBIX (puc. 3).

Poccuiickuii ppIHOK 3a IocjaegHMe TPU roaa
rpeTreprieBass TpaHchopMal M — 3TO CBSI3aHO
C BO3/IeJiCTBMEM BHEIIHMX (PaKTOPOB, KOTOPHIE,
10 MHEHMIO MOJIOJIOT'O ITOKOJI€HMSI, OKa3bIBAIOT
BJIVSIHVE Ha BBIOOD MHCTPYMEHTOB KOMMYHMKAIIUN
U IpOABIKeHMSsT 6peHta — 96,6% pecroHIeHTOB

(puc. 4).
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Puc. 1 /Fig. 1. NMoptpet pecnonaeHTa / Respondent portrait

McmoyHuk / Source: coctasneHo astopamu / compiled by the authors.

CTanu nv Bbl pexxe 3axoanTb UHcTarpam* n
175 otBeToB

78,9%

deiicbyk* nocne 6n10KMPOBKU?

@ [a (saxoxy pexe/nepectan/He
nonb3ylocb COBCEM)

@ Her (Hn4ero He U3MeHUNOCk)

Hukoraa He nonb3oBancs AaHHLIMU
couyceraMmun

Puc. 2 / Fig. 2. Usmenenue digital-cpeabi B 2022 r. / Change in the digital environment in 2022

McmoyHuk / Source: coctasneHo astopamu / compiled by the authors.
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175 oTBeToB

Kakas nnatdpopma 6onee BocTpeboBaHa Ans 3ameHbl MHcTarpama*?

@ Tenerpam
@ B«

Puc. 3/ Fig. 3. Usmenenue digital cpeabi 8 2022 r. / Change in the digital environment in 2022

McmoyHuk / Source: coctaBneHo astopamu / compiled by the authors.

175 otBeToB

Kak Bbl cuuTaeTe, BNUAIOT N1 BHELWHWE GaKTopbl (CaHKLMUKU, SKOHOMUYECKUE W MONUTUYECH
6apbepbl, ANUAEMIUN) Ha CMEHY UHCTPYMEHTOB NPOABWMKEHNUA?

@ [la (sHewHss cpeaa BNMsET Ha
npoaswxexune GpeHnos)
Her

Puc. 4 /Fig. 4. BausiHue BHewwHMX GaKTOPOB Ha BbIGOP MHCTPYMEHTOB NPOABMKEHUS /
The influence of external factors on the choice of promotion tools

NcmoyHuk / Source: coctaBneHo astopamu / compiled by the authors.

B nepuop naHaeMuu J00U M KOMITAHUU CTOJI-
KHY/IUCh C PSIIOM OTpaHMYeHUI, CBSI3aHHBIX C KOPO-
HaBUPYCHOM MHMeKIMel, M3-3a Uero IpoBeieHye
odaiiH-MepOIPUITHIL ObLTIO 3aIIpelleHo U Or-
paHMUYEeHO, HEKOTOPbIe COOBITHS ObITU TIepeBeIeHbI
B OHJIalH-(opmaT. BoJMbIIMHCTBO PECIIOHIEHTOB
(88,6%) cunTaloT, YTO POJIb event-MmapKeTHHTa Kak
MHCTPYMEHTA [JIs1 IPOABVIKEeHMS OpeHIa 3HAUM-
TebHO CHU3MUJIACh 13-3a KOBUIHbBIX OTPaHUYEHUTH
(puc. 5).

Honroe Bpems B Mupe (M B Poccun B TOM 4mciie)
MepCIIeKTUBHBIM CITIOCOOOM ISl ITPOABUKEHMS
SIBJISUTVICh COLIMAJIbHBIE CeTH, TaKMe Kak Facebook™
Instagram™®, TikTok, Ho BHelIHMe (PaKTOPBI U3Me-
HWIN BbIGOPY MHCTPYMEHTOB. B OCHOBHOM OIIPO-
IIeHHBIE T10J/IaraioT, UTo cokpameHue digital-kaHa-
JIOB KOMMyHUKauuu B Poccun B 2023 r. mOBAMSIIO
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Ha aKTMBHOE UCMHO/JIb30BaHMe event-MapKeTMHTa
KaK MHCTPYMEHTA JIJIsT IPOABIVDKEHMST OpeHaa —
71,4%;9,7% cunTaloT, YTO HUUEro He M3MEeHUI0Ch
(puc. 6).

[Tpu aTOM Jntib 55% pecrioHIeHTOB MOCemaoT
odutaitH-meponpusTus (puc. 7).

BrickasbiBanuch caenyomye MHEHNS:

 JIIOIV TIPUBBIKJIN CUAETH JOMa M3-3a KOPOHA-
BUPYCHBIX OTpaHndeHmii — 58,3% romnocos;

* JIIO[IY TIOCEIIAI0T MepPOIIPUSITHSI, HEeT Iperpa/
st yuyactust — 19,4%;

e MepOTPUSITUS — 3TO IMUTAPHBII CIIOCOO TIPO-
IBVKeHVSI, 0JIaliH-MepOTTPUSI TSI HENOCTYITHBI IS
macc — 17,7%.

Taxke oTMeyvanach 60SI3Hb CKOTUIEHMSI JIIOZ e
Y IIYMHBIX MECT, HEXKeJIaHVe TPaTUTDb BPeMsI U €Hb-
i u p. (puc. 8).
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175 oTBeTOB

Kak Bbl cunTaeTe, CHU3UMNacb /i ponb event-MapKeTUHr B Nepuoj KopoHaBupyca?

@ [la, n3-3a KOBUAHbLIX OTPAHNYEHUN
@ Her

OcTanock Ha TOM Xe ypoBHe

Puc. 5/ Fig. 5. Bnusinme naHaemum Ha event-mapketur / Impact of the Pandemic on Event Marketing

McmoyHuk / Source: coctasneHo astopamu / compiled by the authors.

175 oTBeTOB

MoBAWsANO NN coKkpalleHne KaHaNoB KOMMYHWUKaLMW Ha akTUBHOE UCMO/Nb30BaHue
event-MapKeTUHra Kak MHCTpyMeHTa A5 NPoABUXeHusi 6peHpa?

@ [a, Tonbko 6noknposka cetn

MHcTarpam* n ®eicbyk*
) Oa, noenuano TonbKo cHATUe

KOPOHaBUPYCHbIX OrPaHNYeHUIA
[a, NnoBNUSINO CHATUE KOPOHABUPYCHbIX
orpaHuyeHui u cokpaweHue digital-
KaHanoB KOMMYyHUKauumn (UHcTarpam,
Ddencbyk)

@ Huuero He NoBNKUANO, OCTaNoOCh Ha ToM
e ypoBHe

Puc. 6 / Fig. 6. Bnusinue BHewwHel cpeabl Ha event-MapKeTUHr /
The impact of the external factors on event marketing

NcmoyHuk / Source: coctaBneHo astopamu / compiled by the authors.

[Tpu BrIOOpE HaMbONIEEe AaKTYyaTbHOTO MHCTPY-
MeHTa MTPOABMKEHNST POCCUIICKOTO OpeHa MHEHWST
ayAUTOPUM Pa3JeNUINCh:

» 54,3% cuuraror, uto influence-mapreTuHr
Haubosee BOCTpebOBAH HA PhIHKE U TIPUMEHUM
B COLIMAJIBHBIX CETSX, HECMOTPS Ha COKpalleHye
digital-kaHa/0B KOMMYHMKAIUX;

» 45,7% mosaraior, UTo event-MapKeTMHT Hau-
60ee s exTMBEH AJIsT TPOABYSKEHUS POCCUIICKUX
OpeH0B IT0C/Ie CHSITUS KOPOHABUPYCHBIX OTPaHM-
yeHuii (puc. 9).

Pe3ynbTaThl OIIPOCA MOKAa3aJIv, UYTO BHEIIHME
(akTopbI, OKa3bIBAIOIINE BINSIHYE Ha PHIHOYHYTO
Cpemy, UTPaloT BasKHYIO POJIb IPY BbIOOPE KaK KaHa-
JIOB KOMMYHMKALIMM, TAK Y MHCTPYMEHTOB ITPOABU-
skeHus. [TosTromy 17151 PR-conpoBoskaeHus 6peHia
HeoOXOMMO TTPOBECTY TTPeiBapUTETbHbIN aHAIN3
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PBIHKA, aYIUTOPUM ¥ KOHKYPEHTOB, CPABHUTD U BhI-
SIBUTb HauboJjiee 5PpHeKTUBHEIE.

B kauecTBe mpuMepa IIPOBeIEM CPaBHUTETbHbIN
aHa/IM3 KaHaJIOB MpoABIMsKkeHMs : event- u influence-
MapKeTuHTa. KpuTepun oLieHKM 1 CpaBHeHMS 3d-
(beKTMBHOCTM MOTYT ObITh PA3HOOGPA3HBIMM — B 3a-
BUCUMOCTY OT IIeJIV TIPOBEIEHYSI MEPOITPUSI TSI,
MaciTaboB, IpMUBIeYEeHMUS TPagUIIMOHHBIX CMU
U OCBellleHMsI COOBITHII B COLMATBHBIX CeTIX. [
OILIEHKM KOHKYPEHTOCIIOCOOHOCTY BBIIEINM CIIEey-
I0IVie KPUTEPUN:

e OXBaT ayJUTOPUM;

« pedepeHIaIbHbIi TPapUK;

o TIPUPOCT IOAMUCUNKOB;

e BOBJIEUEHHOCTH ayIUTOPUM;

e CTOMMOCTb;

o 3(bdeKTUBHOCTD IPOABIKEHMUS.
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MocewaeTe nu Bbl opnaH MeponpuaTma?
175 otBeTOB

@ la
@ Her

Puc. 7 / Fig. 7. CraTUCTMKA y4aCTMS POCCUIACKOH Monoaexu B opnaitH-meponpusTusx / Statistics of the
participation of Russian youth in offline events

McmoyHuk / Source: coctaBneHo asTopamu / compiled by the authors.

Mouemy noan He XOTAT XOAUTb Ha odnaitH MeponpuUATUA?
175 oTBETOB
. Jlroan NpuBbIKAKN cnaeTb AOMa U3-3a NaHAeMUU

MeponpusaTHs - 3TO S/IUTaPHBbIA CNOCO6 NPOABUXKEHMUS
HeJOCTYNHbIV ANs Macc

JTioan nocelyaoT MeponpuaTUs, HeT nperpag Ans y4actus
. CTaHOBUTCS MEHbLLE BPEMEHU Ha OTAbIX
. BosisHb couuyma 1 WyMHbIX MecT

. Bpems n ygo6cTBo

. OKOHOMUSI AEHEXHBIX CPEACTB U BPeMeHH 3a cYeT NpoBedeHNs
OHManH MeponpUATUIA

. 3aHnMaeT MHOro BpeMeHU Ha aopory

Puc. 8 / Fig. 8. Mouemy ntoau He nocewatot opnaitH-meponpuatua? / Why don’t people attend offline events?

McmouHuk / Source: coctaBneHo asTopamu / compiled by the authors.

Kakoi MHCTPYMEHT NpoaBuMKeHus Hanbonee apheKTUBHbIN, Ha Baww B3rnag, B 2022 n 2023 roay?
175 otBeTOB

@ Event-mapkeTuHr
@ ViHdnioeHc-mapKeTuHr

Puc. 9 / Fig. 9. b dekTuBHbIN MHCTpYMEHT npoaBuxeHus B 2022-2023 r. / Effective promotion tool in 2022 -
2023

McmoyHuk / Source: coctaBneHo asTopamu / compiled by the authors.
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®YHOAMEHTANIbHOE HAYYHOE 3HAHUE

;151 TpoBeieHs OLIeHOUHbBIX MEePOIIPUSITHUI deii-
CTBEHHBIM U Pe3y/IbTaTUBHbBIM SIBJISIETCST SKCITIEePTHBIN
MeTo[. B KauecTBe 5KCIePTOB BBICTYITM/IN yUeHble
U CIIeLIMAIACTRI B cepe pekinambl U PR; cpemHee apud-
MeTMUYECKOe OLIEHOK OT 1 1o 10 npuBeneHo 8 mabuue.

Pe3ynbTaThl CpaBHUTENBHOV OLIEHKY ITO3BOJISIIOT
MOCTPOUTbh MHOTOYTOJIbHUK KOHKYPEHTHbBIX MTpeu-
MYIIIeCTB KaHa/IOB IIPOABMKEHUS, TpeNCTaBIeHHbI
Ha puc. 10.

Takum 06pa3oM, MHOTOYTOJbHMK KOHKYPEHTO-
CIOCOOHOCTM HAIVISIAHO AeMOHCTPUPYET KOHKY-

peHTHbIe npeumyniectsa influence-mapketrunra
Y BBISIBJISIET ITPOOGIEMHOE TT0Je event-MapKeTUHTIa.

BblBOAbl

[To oxBaTy ayautopuu, pedepeHinaibHOMY Tpadu-
Ky ¥ IIPUPOCTY MOIMCYMKOB B COIVATbHBIX CETSIX
influence-mapreTuHr addhexTBHEE COOBITUITHOTO.

CrommocTb U 3(PpHEeKTUBHOCTD Y IBYX MHCTPY-
MEHTOB ITPOABVKEHMST Ha POCCUIICKOM PHIHKE MOTYT
OBITh OOMHAKOBBIMM — 3TO 3aBUCUT OT KauecTBa
PEeKIaMHOM aKLIMN.

Tabnuuya / Table
CpaBHuTENbHas OLEHKA KaHanoB npoaBmkeHus / Comparative evaluation of promotion channels
Kputepum KOHKypeHTOCNOCOGHOCTH Influence-mapkeTUHr Event-mapkeTuHr
Oxgat ayautopum 8 2
PedepeHumanbHbIi Tpaduk 8 2
MpupocT noanMcumKos 8 2
BoBneyeHHoCTb ayamTopum 4 6
CroumocTb 5 5
IbdEKTUBHOCTb NPOLABMXKEHMS 5 5

McmoyHuk / Source: coctaBneHo astopamu / compiled by the authors.

3} ¢eKTIBHOCTS NPOIBILKEHIIA

CTOIMOCTE

—e—Influence-mMapkeTIHT

OXxBar ayIITOPIII

——FEvent- MapKETIIHT

»PedepeHIalbHbIil TpadIk

BoBIe4eHHOCTE ayIIITOPIIT

L
©TIpHpOCT MHOIMICHIIKOB

Puc. 10/ Fig. 10. CpaBHeHWe MHCTPYMEHTOB NpoABMKEHUA event- 1 influence-mapkeTuHra /
Comparison of promotion tools (event- and influence-marketing)

McmouHuk / Source: coctaBneHo asTopamu / compiled by the authors.
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BoB/1€UEHHOCTH ayIUTOPUM, HECMOTPS Ha 60/1b- PR-kammaHuu. Event-MapKeTUHT MOKET ObITb UC-
IIMIE OXBAT B COLMAIbHBIX CETSIX ITPY UCITOb30BaHUY  MOb30BaH KakK OAMH 13 3 (PeKTUBHBIX CIIOCOO0B
influence-mapkeTuHra, 6ymeT Bbillie Ha oGIaiiH- ITPOABYDKEHNS, HO €T0 HeJIb3SI IPMMEHSITh B KAUeCTBe
MepOIPUSITUNA. OCHOBHOTO ¥ €IMHCTBEHHOT0, — HE0OXOIMMO IIPO-

OTMeTUM, YTO COOBITUIHBII MAPKETUHT 06J1afila- BOIUTb KOMIIJIEKCHBI aHa/IN3 CPeIbl OKPYKEH NS,
eT JOCTOMHCTBAMM ¥ IIPEMMYIIeCTBAMM B paMKaxX  ayguUTOPUM, TPEHA0B Ha PhIHKE MapKeTHHTa U pe-
IIPOABIDKEHMS, HO IIPY 3TOM MMeeT 6apbephl, KOTO-  KJIaMbl, YTOOBI IPOBECTY 3D (PEKTUBHYIO PEKITAMHYIO
pble HeOOXOMMO YUMTHIBATD IIPU BBICTPAaMBaHUM  KaMMaHUO 1 PR-akmuio.
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